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Removal of regulatory
hurdles and reduced fees
for approvals would go

a long way in expediting
projects and preventing
unnecessary delays

developers, there needs to be a line of
demarcation for infrastructure and non-
infrastructure developers. Hiranandani says
tax breaks will work where lot of rehabilitation
work or pioneering work is required. However
developers are many times not able to utilize
tax breaks as plans do not get approved,” he
said.

The future of the Indian property market
is good, given our demographics in terms of
a young population under 35, which will have
varied housing needs as they progress in
life. The entry of PE funds has benefited the
real estate market tremendously as this has
brought in equity capital with increased risk
appetite. Many of the good projects have taken
off due to PE funds.

The group looks to consolidate itself further
on its achievements, benchmarking India’s
housing market with the best international
codes, not only at the building level, but also at
the community and infrastructure level.[il

(Edited by Bhaswati Das)
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In the limelight

Jaipur is a growing market for real estate and has
immense potential for expansion

By Anurag Bhatnagar

aipur the bustling capital of

Rajasthan, has over the last 15

years, undergone major economic

reforms. A major international

and domestic tourist destination,
economic growth has led to expansion of
urban space in the region, and the Pink City is
fast transforming into a cosmopolitan city.

Till late Ml Road, the prime office and
retail location of Jaipur and its vicinity had
several multistoried commercial complexes.
However new developments are now coming
up in Bani Park, JN Marg, Ashok Marg, Ahinsa
Circle and on Tonk Road. Corporates like Tata
AIG, Infosys, IBM, Ericsson, Genpact, Deutsche
Bank, American Express, HSBC, GAIL, Reliance
Infocom, Yes Bank and Standard Chartered
have set up their offices in the city.

Old Jaipur, also known as the Walled City,
houses traditional markets like Bapu Bazaar
and Chand Pole. The city has seen multiple
growth phases. In Phase | (1980 - 1990),
areas of development were C- Scheme, Bani
Park, Adarsh Nagar and Industrial areas like
Vishkarma and Jhotwara; Phase Il (1990 -
2005) - Malviya Nagar, Mansarover, Vaishali
Nagar, Sitapura Industrial area; Phase -IlI
(since 2005) - Ajmer Road has been a hub for
upcoming real estate developments, Kalwar
Road and Jagatpura (airport surrounding). With
increasing disposable incomes and changing
socio-economic environment, suburban and
peripheral locations have become the focus of
development

Quality real estate

and balance between
demand and supply has
led to a healthy market
where good appreciation
in real estate values is
envisaged over a period
of time

Rental values

Micro market Location Base Rent
(in Rs per sqft)

CBD MI Rd, C- Scheme 45-60

SBD Vaishali Nagar, Malviya Nagar, Tonk Rd 30-45

PBD Vidhyadhar Nagar, Pratap Nagar, Mansarovar 25-35

A few of the transactions that have taken place in the city recently are:

Company Area Micro market Rent
leased (in Rs per sqft)
(in sqft)

1IPM 21,000 Rambagh Circle,Tonk Road 69

Etisalat DB Telecom 11,000 Apex Mall, Tonk Road TBC

HyperCity 50,000 Triton Mall 32

Current scenario

With a number of IT parks coming up on
Delhi Road, Sitapur Road, Tonk Road and
Vaishali Nagar, these peripheral locations are
emerging as preferred IT destinations of the
region. Upcoming multiproduct (SEZ) of 3,000
acres by Mahindra & Mahindra and RIICO
should cater to industries like IT/ITes, gems
and jewellery, apparel, handicraft etc.

The city currently has a stock of about 2.5
million sq ft of commercial real estate and
more than 4 million sq ft additional supply is
expected by end 2011. IT/ITeS remains the
key driver and attractive commercial terms can
be negotiated currently owing to slowdown in
demand. In terms of retail supply, approx 6-7
Million sgft is expected to come online by end
of 2012.

Outlook

Jaipur has in the last decade witnessed
highest population growth among the tier Il
cities. Low operational costs, availability of
labour at cheaper rates, low attrition rates due
to lack of regional competition and economic

reforms have led to many IT/ITeS corporates
exploring this market for their expansion plans.

This has also brought about a change
in the construction quality and has ushered
in a new era of development. Investments
from NRIs and inclination for second homes
amongst the service class have supported
the residential market. Quality real estate and
balance between demand and supply has led
to a healthy market where good appreciation
in real estate values is envisaged over a period
of time.

The industries which have led and will
continue to bring in business into Jaipur are IT/
ITeS, BFSI, Telecom and Retail. With the entry
of global firms in the city, the office market in
Jaipur has been growing steadily to support
the ancillary activities. Ml Road, the Central
Business District of the city offers office space
at rentals ranging from Rs45-60/sqft per
month. Also, on the retail front there has been
growth to cater to established retail brands
stores as well as to local handicraft stores. Ll

(The writer is Director, DTZ International
Property Advisers)
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www.pwindia.in - Live and Go Live

By our Web Editor

irst when we decided to come out
with a website for Property World
magazine, the idea was to provide
our readers with an online B2B
platform. Our magazine is read
by professionals in the wide expanse of real
estate and infrastructure sector. Professionals
anywhere in the world have one demand - that
of information. Once my friend Gaurav said
that the most widely read newspaper in India
is the Ascent supplement of the Times of India.
If professionals seek information, it is not just
about their job, but also about various facets
of their industry which can enhance their
capability and stand them in good stead.

In my circle of friends who are also
tangentially, if not directly related to real estate,
the standing of my magazine was always high,
all because we consciously tend to fill the
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information void. In the current scenario, | can’t
think of any other magazine or website in the
market which caters to real estate professionals
with the same diligence that we do.

Our website, www.pwindia.in has all the
makings of a news portal for a niche industry
like property, with news coverage from across
the world, opinion, reader polls and surveys,
blogs (just as this one), directories, statistics,
sectoral forecasts, insight from various industry
leaders and everything that you can expect from
a world-class website.

After the Property World magazine was
born seven months ago, the natural corollary
to it was a twice-a-week real estate newsletter
with all the latest news about corporates, stock
markets, government policy decisions and
research reports. Then came the ostensible
turn of a website which would encompass
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everything that a magazine would offer in terms
of analyses, but with the immediacy of the new
media.

What we intend to do with our website is
to provide a platform to everyone involved in
real estate industry, to gain information not
just on buy and sell, but also for professionals
to network. Though many of the features will
be introduced in due course of time, the main
attraction will remain the newsy bits that can
save you the trouble of going through various
other business news websites for the latest real
estate happenings. The bottomline is that you
will never have to go anywhere else for all the
national and international news and information
from the sector.

We at Property World understand that every
individual is unique and so are their respective
browsing habits. If you are always on the run,
you can subscribe to our RSS feeds and get
notified when new stories are published on
www.pwindia.in. If you believe that social
networking works better than kitty-parties, you
can follow the latest news and data on www.
pwindia.in on popular sites like Facebook,
LinkedIn, Orkut and Twitter.

If you feel this is not enough, our team
collates details of all the events including
conferences, exhibitions, roadshows, awards,
etc so that you can find them all under one
roof, and that is our Events section. If you are
looking for any particular information, you can
browse our all-inclusive directory service which
provides you with the information you need at
your fingertips. Keep looking forward for more
enhancements pretty soon.

In addition, we would like to collate your
all-considered opinion through our daily polls,
surveys, user comments on every story that we
post and feedback. Moreover, you can directly
write an email to the author of the story and
we would get back to you in due time. Most
importantly, our content team has promised
to help you to reach a judgement on every
issue that the industry is grappling with in our
extensive and comprehensive coverage. Our
special team of reporters would file stories as
they happen, so that you get to know first.

We are constantly on the lookout for
improving user-experience with our products.
So please give your all considered opinion on

3:__.. the website on whatever aspects you feel once
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never go anywhere else. That’s a promise.

Happy browsing!!!

November, 2009 | Property World
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hen a dozen high-profile industry
association members met up
with the Prime Minister a few
weeks ago, there were several
issues at hand to be discussed.
But the top-of-the-mind issue was that of land
acquisition for SEZs and industry. As the discussion
progressed the complexity of the issue became very
clear, as industry members from various parts of
the country had different problems. Of the nearly
50 SEZs approved by the government, not more
than a dozen have really got their act together.
Contiguous land, tussle with present land holders,
title clearance, have added to the woes of the real
estate developers.
If SEZs are the modern-day solution to the




www.pwindia.in

In the tussle between land and industry, there have been newer trends which have emerged, both in technology as well
as temperament. The new breed of farmers, who are still in their 20s and 30s have adopted technology to meet newer
challenges posed by nature. On the other hand, they are also the ones who have taken to building on their legacy, not
forthcoming in any of the new plans to convert land to industrial use. If there has been a change in the landscape,

if SEZs have come to a grinding halt and if farmers have become more demanding there are other reasons than the
emotional attachment to land that farmers have. We spoke to Atul Jain, Director - Marketing, Jain Irrigation, who has
been instrumental in converting large tracts of barren land into lush green cultivable plots for farmers to grow crops,
orchards and pasture, at his Jalgaon factory floor. Drip irrigation which was the mainstay of countries like Israel to make
scarce water resources useful to grow crops in intimidatingly barren land, has been developed into a full fledged water
management system. According to Jain, the drip irrigation system is not just a water management system to increase
yield, but a larger instrument of change that has reformed the society in rural India. Excerpts from an exclusive interview:

On farmer versus industry

Land utilisation is an issue which has
become a matter of tension in various parts
of the country as agriculture is a prime
source of earnings for the poor as well as
an employment guarantee scheme. Also,
land has become a problem because of
various extraneous factors like nuclear
family system which has pervaded the rural
landscape. Nuclear family leads to farming
land getting fragmented into smaller and
smaller plots. This also leads to many
farmers selling their units off to industry or
SEZ developers because the earnings are
shrinking like never before and subsistence
farming has been reduced to a joke.

Also, industrialisation and SEZs erode
availability of land. It would be good if

the government declares agriculture as
industry, so that there is no tussle between
these two groups over property issues. The
problem is that industry and SEZs require
land near to towns and cities with critical
mass of infrastructure to support them.
But in all this, there is no dispute over
non-irrigated land. The dispute is always
over irrigated land. But by adopting newer
technologies even barren land can be made
arable. The dispute between industry and
farmers will continue till an equilibrium is
reached where both are comfortable in their
land holding propositions.

Why efficiency of land is low?

The agriculture produce per acre is
commensurately low in most places in
the country where traditional methods

of farming prevail. Only when modern
methods are used, the produce is better
and profits are substantial to attract the
young generation of farmers. Today, one
acre of land for rice or wheat can yield
Rs4,000 to Rs12,000 per year. Average
holding of land by farmers is between
1-acre to 1-hectare which is getting split
again and again because joint families are

Atul Jain
Director - Marketing
Jain Irrigation

breaking up into smaller and smaller units.
The younger generation is preferring to

go for IT jobs. For farmers, buying land

is not going to help matters. Improving
efficiency of land will help increase their
returns even while resources like land and
water will remain the same. The state also
has to realise that closing down agriculture
cannot solve the problem. Agriculture

is one segment which provides ample
employment to the unskilled labour all over
the country. The government also does

not need to provide hard infrastructure

for agriculture than the basics unlike for
industry.

What needs to be done

There has to be a paradigm shift in the way
people take to farming and it is not just
with the attitudinal change of how farming
is perceived, but also with the way people
should inculcate new technologies to
improve yield, increase profits and thereby
the overall living standards.

Drip irrigation is only one of the means

to that end. And this technology can be
applied to all kinds of crops. The only issue
is at what cost. For cereals it may not work
well as they are closely spaced crops and
the payback period may not be lucrative,
though it can bring about remarkable value
addition.

Flood irrigation may not be the right way
in most cases. Drip irrigation pointedly
provides water to the roots of the plants
without having to flood the field. When
water is saved by this measure, there is
lesser wastage of energy and savings on
electricity bills. The overall investments for
crop cultivation comes down drastically.
Fertiliser delivery is also extremely optimal
because all nutrient inputs are through the

“

drip irrigation pipes which are targeted at
the roots and not wasted in the soil as in
the case of conventional irrigation system.
Labour is also saved on getting rid of the
weed as there is no growth of weed when
the fields are irrigated by drip technology.
But as the acreage increases multifold there
is large employment generation. Weed
usually partake of the nutrients meant for
the plants and hence it becomes a drain on
the ecosystem for the crop.

How does land become more valuable
When the crop is better nourished the
yield is better; the increase in yield can be
anywhere between 40 per cent and 250
per cent. Also, when agriculture produce
hits the market prematurely before the
season such farmers get the first-mover
advantage in the marketplace. This can be
sometimes double the usual price of the
produce if the crop is ahead of the season.
The quality of the produce is also seen to
be way ahead of the conventionally grown
crop and hence yield and quality result in
higher profitability. The excess water made
available because of the savings made
through drip technology can be used to
irrigate other barren plots of land.

November, 2009
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Bogged down

Indian manufacturing projects
facing delays due to
land acquisitiion

COMPANY

ArcelorMittal

$

hillion

Posco $
billion
Vedanta $
hillion
Jindal group $
hillion
Tata Steel $
hillion
GMR Energy $
billion
Nissan
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INVESTMENT

STATUS

Two mills
delayed
for at least
two years
may be
relocated

Three year
plus delay;
no con-
struction
started

Three
year delay,
getting
land for
mine;
nearing
completion

Two steel
mills in
eastern
India
delayed
more than
a year

Two year
plus delay
on mill in
QOrissa;
some land
acquired

Year long
delay on
power
plant, still
has just
70 acres
of land

Projects
with two
local
partners
delayed
over a year

Dr V. Raja
Associate Director of Research,
Regional Agriculture Research Station

()

critical problems faced by the country regarding
employment and progress; land acquisition

has become the single biggest hurdle to halt
progress of the projects. In India, land is
classified as Class | to Class VI. Fertile land that
can be tilled comes in the top category of Class
| while barren uncultivable land is classified as
Class VI.

The biggest problem faced by developers
during acquisition of land is that of relevance
of development to the current land holders.
“Farmers are poor and illiterate and don’t
understand the dynamics of development nor
the benefits. Among all the major problems of
inadequate external infrastructure to support
SEZs, restrictive policies of the state and
local bodies, lengthy procedure with no single
window clearance, local disadvantages and
stringent labour laws in many of the states,
land acquisition comes on the top”, a developer
from Hyderabad told Property World.

To be fair, both sides have their own merits
in allowing or disallowing SEZs and townships
which are waiting to mushroom all over the
country. According to Dr V. Raja, Associate
Director of Research, Regional Agriculture
Research Station, Northern Telegana Zone.
Agriculture Economist, only Class VI land
should be allocated to industry for building
any kind of complexes, SEZs or residential
townships. But that is easier said than done.
As the IT park boom revealed that residential
complexes can come up only around industrial
parks and industrial parks in turn, can come up
only around such places which have adequate
infrastructure. That would essentially mean
that industry can set up their units individually
or in SEZs around nearest ports, raw material
source or towns.

The best example of how farmers can
jeopardize industrial development comes from
the way Posco plant went into a down spiral
after all the assurances given by the Centre
as well as the Orrisa state government to
help them set up the biggest steel mill in the
country. The project was supposed to come
up on a 4,000-acre plot and the South Korean
major has not been able to acquire the land
for the project even after years of back and
forth with various government departments,
ministries and local farmers. The company
has not been able to put up fence around the
project area because of the stiff competition
from farmers who don’t want to give up their
holdings.

“The real estate developers who build
townships and SEZs should realise that their
projects have to be of some use to the farmers
who sell their holdings. IT parks don’t make any
sense to farmers who are illiterate, unskilled
and don’t understand what to do with crores
of rupees given in compensation”, explains Dr
Raja. Even the residential complexes and the
attendant lifestyle services like gymnasia and
malls are of no value to the farmers who exist
on subsistent farming.

Many states which have been passionately
following the SEZ route to industrial growth
and prosperity find themselves caught in a
bind. Farmers who are paid large sums to
part with their land do not know where to park
the funds and splurge on foreign cars and
costly lifestyle till the time the money runs
out. Many farmers in Karnataka and Pune
who were paid by township developers have
been reduced to poverty again after a brief
interlude of rich lifestyle, simply because they
were not taught how to invest their money so

Property World
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Case studies on cost henefits and land use

India is the second largest producer of
banana after Brazil, and lately many of the
international logistics chains have started
to develop cold chains exclusively for
banana, mango and several other exotic

Indian fruits. But banana is a classic case of

land use, water management and logistical
requirements to market the produce.
Banana requires good irrigation facility
for growth, even as it cannot withstand
water stress. India’s share in world banana
production is about 24 per cent. The
average productivity of banana in India is
about 33.5 MT per hectare.

Maharashtra is ranked second for
production of banana in the country with
72,000 hectare area under cultivation.
Tamil Nadu ranks first with 92,000 hectare
area under banana crop. Innovation and
ingenuity of farmers in Maharashtra has
made the average productivity go up by
66 MT per hectare while Tamil Nadu ranks
second in productivity at 54 metric tonne
per hectare.

Jalgaon district of Maharashtra is known
as the banana bow! of India with 19 per
cent share in total production of India.
Jalgaon as single district occupies 48,000
hectare area with banana cultivation. In
1984-85, banana was mostly grown by
flood irrigation and suckers plantation. The
area under banana cultivation was 32,000
hectare and the average productivity was
24.5 metric tonne per hectare.

Flood irrigation systems and traditional
packaging practices resulted in growth of
30 per cent non-fruiting plants alongside
banana cultivation. While the average

crop duration of banana was about

18 months. The cost of cultivation by
traditional systems was Rs53,328 and the
total income was Rs1,06,106 per hectare.
The annual net profit was only Rs52,778
per hectare by this traditional method of
irrigation. “The social and economic status
of the farmer was abysmally poor as the
farming methods were not up to mark”,

that it would keep growing. Some of the newer
breed of developers today engage with the
farmer community and bring them to various
investment companies to assist them to protect
their capital and get better returns.

Land is the root cause for the tension
between farmers and industry when it comes
to the latter’s expansion plans and SEZs. But

says Balakrishna Yadav, an agriculture
scientist with Jain Irrigation.

During 1986-87, Jain Irrigation Systems
Ltd. (JISL) started water management

in banana crop with the help of micro-
irrigation. It was the time when all banana
crop in India was irrigated by flooding the
fields. Farmers were not accepting the
concept of drip irrigation by saying that
“banana crop requires large amounts of
water in summer and will not grow well if
irrigated drop by drop”, says Vishwanath
Waman Patil of Nimbol village in Raver

The trend can be a harbinger
of change in farming
methods but it could also,
on the other hand, make it
doubly difficult for industry
to acquire land

Taluka. Now he has drip irrigation of
banana farms of 300 acres of land.

JISL had conducted trials on farm fields
after seeing very encouraging results of
micro-irrigation. Through 1990 till 1997,
all banana crop was covered under drip
irrigation.

The case of Gambhir Hari Mahajan, a
60-year old farmer of Ainpur village in Raver
Taluka of Jalgaon district, is even better.

He has been growing banana from 1968.
Earlier, he used to grow 26,000 banana
plants with flood irrigation over his 15-acre
land. The average yield of banana was 12 kg
per plant and 52-metric tonne per hectare.
The average rate was Rs2,600 per metric
tonne. Per hectare income was Rs1,35,200,
according to Mahajan. He switched over

to drip irrigation in 1995. In the first year
he installed drip systems on the 15-acres
area. When he saw the savings in water by

if farming efficiency is improved (read also

our related story) the equations can change
irredeemably. Better water management
techniques, fertiliser usage, quality of produce
and marketability are brining tectonic changes
in the lives of the tiller. As our case studies and
companies involved in innovations have proved,
newer technology can be a double edged sword.

55 per cent he utilized the excess water and
increased his banana cultivation area by 50
per cent.

In the last season, Mahajan had grown
banana on a 35-acre plot with spacing of
5.5 feet by 5.5 feet occupying 1,452 plants
per acre and 3,630 plants per hectare. The
total number of plants harvested in the last
season was about 50,820. Mahajan installed
Jain Turbo Aquira drip systems with 4 litre
per hour dripper at 60cm. He had harvested
26.50 kg average bunch per plant, which
would mean 96.19 metric tonne per hectare.
His selling price was an average Rs5,750
per metric tonne. Gross income per

hectare was Rs5,53,092 and total cost of
production was Rs1,99,650. The net return
per hectare was Rs3,53,442 with the help
of drip irrigation for water and fertilizers.
He also used tissue culture which all put
together increased his productivity by a
whopping 240 per cent in last 15 years.
According to the farmer, modern
technology of drip irrigation resulted in

his income to go up by over 2.5 times.

He became a model farmer in his region,
with people coming from far and wide,
including western media to check out the
green revolution success story of India.

He is now Vice-Chairman of Godavari Co.
Op. Bank. And Chairman of the Education
Society in Ainpur. “My social and economic
stature went up. | have built a house with
all modern amenities and also own a Toyota
car. My son Pravin and Manoj are very
satisfied with the progress on the farm
front. My grandson is studying in English
medium school. | don’t have any debt. It is
all because of drip irrigation technology”.
Just like Mahajan, there are several other
success stories in Jalgaon -Vitthal Rane,
D.K. Mahajan, Chatrabhuj Khachane,
Rajendra Hari Patil, Premanand Mahajan
and Shantaram Rane, who harvest about
90-100 metric tonne of banana per hectare
and whose household income is about Rs5-
lakh per hectare.

The technologies employed by the farmer
today give better yields, better produce,
efficient usage of water and fertiliser and put
barren land to agricultural use. The trends can
be a harbinger of change in farming methods
but it could also, on the other hand, make it
doubly difficult for industry to acquire land.
Therein lies a tale. [/
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egulation, interrupted

In this column we bring you Vatsala Dhananjay, a well-known
lawyer who specialises in property law. Readers are invited to
send their legal queries to pweditorial@ubmindia.com, and we
will have them addressed by our legal expert

By Vatsala Dhananjay

We are three brothers. We gave a
registered G.P.A. of 50 acres of land in Tamil
Nadu to one of the employees of a company.
He made plots of half acre, one acre and
so on and sold 75 per cent of it. Later, we
learnt that the real estate orchard company
is liquidated and the G.P.A. holder had left
the company. So henceforth, whom does
the remaining portion of the land, which is
unsold, belong to? Can we take possession
of the property? Should we cancel the G.P.A.
or is it null and void since the company has
been liquidated?

-T. Radhakrishnan, Dennkanikote

You continue to be the owner(s) of the
remaining land. If the agreement between
you and the owner allow for sharing of the
developed land, you can lay claim to the
remaining unsold portion. Therefore, the full
facts have to be studied. (Please bear in mind
that a G.P.A. coupled with consideration cannot
generally be revoked). You could terminate any
agreement you had with the company (for the
remaining portion) by stating that the contract
is nullified as the company has wound down.
The G.P.A. in your case should be cancelled
by another registered instrument. You should
send a legal notice to the company stating
reasons for revocation. Thereafter you can
take possession of the land. However, if you
encounter any resistance to your possession,
you may well have to take the matter to court.

I have a self acquired property and | am
an aged landowner with no issues. It is my
wish that the property is not sold even after
my death and is occupied by a religious
institution. How can the clause “not to
be sold or mortgaged” be entered into the
records in the sub registrar’s office so that

Builder needs to show
the title of the project,
sanctioned plan and
bank guarantee to get
registration

it will get reflected in the Encumbrance
certificate? Secondly can the property title
deeds remain in my name even after my
death, enabling the occupant to pay property
tax on my behalf?

-Royan, Bangalore

It is repugnant to law that a property does
not vest in any person after the death of the
owner, (with few exceptions to defer vesting of
ownership for a limited period, which are not
applicable in this case) and hence what you
are contemplating is not permissible. However,
you can execute a perpetual lease in favour
of any religious institution of your choice. This
deed should be registered. After that the Khata
and tax paid receipts can be changed to the
institution’s name, if such institution so wishes.
The alternative is you can create a trust, for the
purpose you have in mind and vest the property
in the trust. If you wish to leave a will to this
effect, it should be made at least 12 months
prior to your demise. Otherwise your siblings or
their children can lay claim the property.

What, in your opinion, are the salient
features of the proposed new bill - i.e. the
Real Estate Regulation Act?

-Anonymous
The Government has drafted (not yet

passed) the Real Estate Regulation Act. The

features are:

1. No advance amount can be demanded for
booking flats / sites etc, unless a registered
agreement is entered into. So you do not
have to pay any money just to get the
documents before you decide to buy.

2. All information about the project will be
available on a government website because
it is mandatory for the builder to register it
there.

3. The title of the project, sanctioned plan and
bank guarantee will have to be shown by
the builder to get registration.

4. There will be penalties for delay and full
disclosure has to be made on the time
schedule of the project on a stage by stage
basis including getting water, electricity and
sewage connections.

5. There can be no deviations from sanctioned
plan because the occupation certificate will
be mandatory.

6. The warranty for the building or
development has been increased from 1 to
2 years.

7. The builder cannot create a prior mortgage
of the property (normally resorted to raise
capital to complete the construction)
without the knowledge of purchasers.

8. All common areas have to be completed
within 1 year of getting the completion
certificate or when 75 per cent of the
project is sold out.

9. The builder cannot reserve any terrace or
garden rights on the property.

10. The agreement of sale also has to be
registered apart from the sale deed.

11. Any false promise in the advertisement will
be punishable.

12.The punishment for non compliance can
extend up to 3 years in prison. [/
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Industry shouldn’t be wild west

Regulation of the real estate sector would be a phased process
of evolution, much on the lines of SEBI, which started off

humbly and evolved into a robust and well respected regulatory
framework

By Sachin Sandhir

he need for an effective regulatory
mechanism to curb fraudulent
malpractices and safeguard
customer interests in real estate
has been well established at various
quarters. An expert committee constituted
by the ministry of housing and urban poverty
alleviation (HUPA) has drafted a regulation bill
laying down the necessary provisions to set
up a regulatory body, defining its powers and
functions, responsibilities of developers and
penalties for violations.

The enactment of such a legijslation is a
herculean task in a country as large as India,
especially given the limitation of land being a
state subject. However the model bill initiative
aptly translates into a regulatory framework,
with the intent of making the industry more
organized, transparent and accountable.
Reforms and regulations are not going to be
achieved on day one or by passing of this law.

It will be a phased process of evolution, much
on the lines of SEBI, which started off humbly
and evolved into a robust and well respected
regulatory framework.

RICS, being a neutral self- regulatory body
set up under a Royal Charter (which requires it
to work in public interest) has also submitted its
views to the ministry. While the final shape and
form will only be unveiled once the consultation
process is over, it would be worthwhile to look
at some important aspects and share our views
on the extent to which the regulatory body will
bring about order and transparency in the real
estate sector.

What will be the role of the regulatory
body envisaged under the draft bill?

The regulator will be responsible for
ensuring that the process of real estate
development and sale are as per the rules laid
down, thereby protecting customer interests.
The draft regulation bill clearly lays down the
liabilities of the developers and provides for
suitable action in case of any violation. There
are checkpoints for all key stages of a property

transaction given the history of fraudulent
practices and unfulfilled promises by the
developer community.

The regulator will also play an advisory role
in advising state government and local bodies
in streamlining approvals besides enabling
transparent and efficient registration of
properties.

Will it result in higher bureaucracy and
corruption?

The regulatory body will be providing a
registration certificate (through login access to
the regulator’s website) for every project, upon
verification of all necessary approvals being
in place. While this will be an additional step,
it is not likely to result in delays or corruption
because the regulatory authority has put the
upper limit of 30 days upon itself, to process all
applications for registration, failing which the
project will be deemed to have been registered.

How will the regulatory body help in
making the sector more transparent?

The regulatory body will help in bringing
transparency in a number of areas. Firstly, there
will be a central repository of all project data
including names and addresses of authorized
agents or property-dealers, precise information
about the carpet area and plinth area of the
apartments, facilities and most importantly,
prices. Over a period of time, this exercise will
help build a central database. Secondly, the
regulatory body will mandate developers to
share with customers all important information
(such as the project license, layout plan, etc)

Will the regulatory body settle disputes
between the developers, brokers and
customers? How will the dispute resolution
mechanism work?

Dispute resolution will be a key function
performed by the regulatory authority, Having
said this, the procedure for dispute resolution
still needs to be detailed out. Ombudsmen need
to be identified by the regulatory authority and

made responsible for adjudicating all dispute

cases, much on the lines of SEBI Omdudsman
regulations and Banking Omdusman Scheme

set up under the aegis of RBI.

Will it address the concerns of the
developers along with customer’s issues?

Through this regulatory body, there will
be someone responsible for facilitating the
process and recommending solutions to
various government bodies to ensure that
such processes are made more efficient and
best practices shared for the benefit of all
concerned.

How will the brokers be regulated by the
authority?

Brokers are the strongest influence on
customers providing them advice, information
and negotiating deals. Regulations should
be laid to keep a tab on brokers, through a
mandatory registration certificate which the
broker would need, in order to practice, just as
SEBI requires all its intermediaries to do. The
risk of losing their certificate of practice will go a
long way in curbing improper practices.

Are the penalties for developers harsh?

The current draft has excluded unwarranted
imprisonment clauses. Finer details, such as,
exact penalty amounts are not defined yet and
will culminate as a result of the industry and
expert views.

Indian states most certainly need such real
estate regulatory bodies. The Indian market
is a lot more disorganized than the US and
therefore the role of the regulator will have to be
customized with more focus on specific issues
and local requirements. The first step would be
to ensure that developers and brokers provide
a basic level of service, while improvement in
their standards will emerge gradually. L3/

(The writer is Managing Director & Country
Head, India, The Royal Institution of Chartered
Surveyors)
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In the October surveys carried out through our newsletter
Window to the Property World we came to know the pulse
of the people in the industry. Over 225 people voted in this
online survey and gave us their opinion, which needless to
say, was unconventional in parts and expectedly unnerving
in others.

Why do fire safety
norms fail

The uncomfortable frequency with which fire accidents
in movie houses, malls and residential complexes take
place has raised questions on design and maintenance
of buildings and quality of fire equipment across the
country. Some victims of fire accidents have landed in
the courts, many have found soft targets, and yet others
resign themselves to fate. For effective fire systems
there should be a proactive role of the people who are
stakeholders in building structures and maintaining
them. The recent fire in Mumbai’s neighbouring district
of Thane is a case in point. Respondents took this survey
to tell us what they think would be the best way to prevent

such large scale death and destruction.

Property World Bureau

he most important outcome of
this poll on fire safety was the
unanimous verdict on the Indian
way of thinking and culture.
Everyone voted to say that the
society does not care for safety regulations
and firemen who lose their life only die in
vain. The repeated fire accidents and the
investigations and follow ups all tend to tell
the story of indifference and callousness of all
the parties involved. The developers have also
been blamed for the situation, but only partly.
The biggest factor contributing to the current
situation is the lack of availability of fire fighting
equipment and their maintenance.

After the 27/11 attacks, Ratan Tata had
complained that the fire fighting tankers took
unusually long to come to put off the fire at
Taj. That allegation becomes even graver if one

considers the fact that fire station in Colaba
is just a stone’s throw away from Hotel Taj
Intercontinental. Our survey respondents also
pointedly inferred that lack of clear roads and
water supply hamper fire fighting efforts.
About 50 per cent of the respondents
were also of the opinion that better vigilance
and check for faults in existing and upcoming
buildings will help prevent loss of life and
material in fire accidents. The rest half thought
that stringent government regulations can
make the change. Incidentally, increasing
public awareness of the fire hazards did not
fetch any vote from our readers, though they
felt as said earlier in another question that the
culture prevalent in India does little to help
matters. Ditto, in the question on whether
architects have to be blamed for the design
faults.

# Do you think the Indian society doesn’t care
for safety regulations, and firemen lose their
life in vain.

4% B Yes
4%
H No
Can'’t say

92%

# Do you think infrastructure in Indian cities
like clear roads and water supply support fire
fighting efforts.

10% 249 [ Yes
Il No
Can't say

46%

# What, according to you, is responsible for
such fire accidents in modern structures built
in the recent times?

25%

4%
6%
25%
15%

25%

Corruption in government approval
departments

False insurance claims
Wrong attitude of developers
Architectural and design faults

Lack of fire fighting equipment and their
maintenance

B Al of the above

# What should be the remedy to this malaise?

[l Stricter government regulations governing
fire safety

I Bring the architect to book in case of
design faults

Increase public awareness of fire hazards

[ Better vigilance and checks for faults in
existing and upcoming buildings

All of the above
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Will realty IPOs succeed?

Do the stock markets today have the depth to raise
Rs15,000-crore for the real estate companies in the
primary market? Today many real estate companies are
waiting for the call from the SEBI office so that they can
proceed with their IPOs. In the past few years there have
been many occasions where a series of IPOs bunched
together have fatigued the investors, both institutional
as well as retail. Any such large IPO offloading entails a
slump in the market too, as secondary investors try to
grab stocks at issue price. This leads to a spin-off effect
in further dampening the markets. But there is also a
contrarian point of view - which clearly says that more the
hype, more the moolah. Markets don’t ever follow logic,
and the day it does, it will cease to be a marketplace.
Sentiments and expectations of high growth and good
company managements and returns often tip the scales
in favour of successful IPO launches. The survey tried to
find what respondents think of the manner in which realty
IPOs will pan out. Will they raise market expectations and
take it to the next level? Or will the subsequent IPOs fizzle
out after the first ones have garnered enough money?

he remarkable part of this survey is

about the way respondents believe

the success of the real estate IPOs

can trigger a rush for gold at the

stock markets with more and more
property developers coming out with their plans
to raise money from the markets.

There was unanimous decision over how the
real estate companies can make that sum of
money for their expansion and new plans.

Real estate professionals who are
represented by the online voting pattern in our
survey feel that raising Rs15,000-crore from the
market will be a breeze.

In any IPO the job of the merchant banker
is most difficult as they have to do the tight
rope walk of coming to right pricing. The price
discovery in the market on the morning after
can give merchant bankers sleepless nights. If
the issue price is low and if there is subsequent

Graphics by Sandeep Parab
Data analysis by Mumbai Editorial Bureau

over-subscription the merchant bankers have
to face the flak from the companies because

it would only mean that the latter could not
mobilize as much as it could have as the pricing
was higher. And if the issue price is high then
the companies will be left with red faces if the
all the stocks on offer are not subscribed to by
the retail and institutional investors. But our
survey revealed that there is this overwhelming
feeling that the merchant bankers will lower the
issue price to escape any embarrassment over
under-subscription to real estate IPOs.

Today mutual funds are wary of launching
real estate funds because there are not enough
scrips listed on the stock exchange to make a
credible mutual fund offer to retail investors.
The large number of new listing will actually
help funds launch newer schemes with offerings
to various segments of investment community,
according to our poll results. Lil/

Disclaimer: Survey results are not scientific and reflect the opinion of only those users who chose to participate

# Do you think real estate companies are in
a hetter position to mobilize money from the
markets than any other sector today?

5%
Yes
5% u
Il No
Can't say

90%

# According to you how many of the realty
IPOs will succeed in the present market
conditions if you are doubtful of all not
making it to the mark?

Three
o 40% u
6% M Five
I can'tsay

40%

# Do you think the success or failure of IPOs
will decide the good, the bad and the ugly
amongst real estate companies?

45%
[ B Yes
B No
Can'’t say

45%

# What are the
perceived strengths
of the market which
will propel stock
markets to new
levels?

[l Constantly
evolving
and better
managements in
realty companies

B Overall positive
sentiments

Prospects of even
better growth
in real estate
companies in the
coming boom

I Large number of
Fll registrations
with SEBI

All of the above
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SEZ developers
here to stay

By Padma Ramakrishnan

pecial Economic Zones, are like

infrastructure, a long term play

of eight years to ten years where

in investors who are prepared to

take a call, can earn good returns.
The rural sector is currently contributing only
18 per cent to the GDP but 60 per cent of the
population are dependant on it. SEZs which
allow for developemnt of backward areas are
the need of the hour as our cities can not
support the growing population.

The 5,000 acre multi product Sri City
Special Economic Zone coming up at Tada on
the border of Andhra Pradesh and Tamil Nadu
seeks to transform the backward rural region
into a modern industrial area while providing
immense employment opportunities. The SEZ
is master planned by Jurong of Singapore with
landscaping by Mace Studio, Singapore

Ravindra Sannareddy, Chairman and
Managing Director, talks to Property World on
the prospects of Sri City and the raison d’etre of
SEZs. His academic qualifications include a BE
in civil engineering from REC Tricy, India besides
an M.S. degree from Utah State University,
USA and M.S.E degree from Johns Hopkins
University, Baltimore, USA. A first generation
entrepreneur, Mr Sannareddy is also the

Chairman and Co-Founder of Megasoft Limited,
a leading IT and Software Services Company.
He is currently focusing on Sri City, his new
initiative. Excerpts from the interview

Apart from the location, what do you think
is the USP of the Sri City SEZ project?

Apart from seamless connectivity through
three seaports, two international airports,
broad-gauge railway network and location on
National Highway 5 (which is part of the Golden
Quadrilateral that connects the five metros), Sri
City is a notified SEZ, with all approvals in place.
It has robust industrial infrastructure like 10/
6/ 4/ 2 lane internal road network measuring
68 kms in length, dependable power and water
supply, telecommunications, sewage treatment
plant and waste treatment plant. Government
approval for single-window clearance for hassle-
free start-up and operations, availability of rich
talent pool and advantage of work-live-learn-
play set-up are the other advantages

How will Sri City differ from other existing
SEZs in South India ?

Sri City is South India’s largest multi-product
Special Economic Zone - 3800 acres. It
offers an equally large Domestic Tariff Zone

(2000+ acres), which acts as a supplier base
for the industries located inside the SEZ and
also for companies catering to the domestic
markets. Sri City offers world-class industrial
infrastructure - designed by renowned
international consultants including, Jurong
Consultants, Singapore (master-plan), Mace
Studio, Singapore ( landscaping), ABB (Power)
Wilbur Smith & STUP (road network), Mark
Gilbert & Associates, Austria (commercial and
residential planning.).

It offers Park-within-Park concept for cluster
benefits of the industries; dedicated sector
specific parks like logistics and warehousing
park, renewable park etc.

Country-specific enclaves to cater to
the specific needs of the expat community,
including support infrastructure like housing,
healthcare and education. ‘Walk to home’
concept that provides for support infrastructure
like housing, in addition to schools, healthcare
etc in addition to the industrial infrastructure.

How much of the total area is operational
currently and what is the timeline for the
completion of the entire project?

In the special economic zone, 3800 acres
is notified and available for use. The adjacent
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Domestic Tariff Zone offers 2000+ acres. Since
the formal ground-breaking in August 2008,

Sri City has signed on 22 customers and they
occupy about 300+ acres. Sri City is a mega
project that will be completed in various phases
stretching over a period of 5-8 years.

How do you see the turnover from the
project in the first phase?

In phase 1, Sri City will develop 1000
acres as part of the industrial phase, which is
expected to result in revenue of Rs500 crore.

What have been your investments so
far, and what are the different ways you are
looking at to further raise financial resources
for your project ?

Currently, Rs475-crore has been invested
in Sri City development. The total investment
in Phase - |is Rs1200 crore. Estimated
investments from the current units at Sri
City is Rs1,200-crores. The total estimated
investments by the units is expected to be Rs
8,000 crore as per the Demand Assessment
Study done by Tramell Crowe Meghraj. We will
look for additional private equity and Initial
Public Offers [IPO] at an appropriate time.

SEZs are considered to

be the economic growth
engines of the country.
This conducive ecosystem
is likely to attract foreign
investments into India not
only for exports but also
for serving the growing
domestic market

How did you manage the land acquisition
process in your project?

Land acquisition in Sri City was completed
under public-private partnership in association
with the APIIC and was a 100 per cent
consent-based process.

Some experts are of the view that since
not many SEZs have become operational,
emulating the Chinese model is not the best
solution in the Indian context. What are your
views on the wrangles on land acquisition
issues?

Sri City is a good example of a successful SEZ
in India. With the right land acquisition model,
committed investors, world-class master-
planning and design, location within proximity
to three sea-ports, availability of skilled/ semi-
skilled trained work-force and government

Ravindra Sannareddy ¢
Chairman and Managing Director
Sri City SEZ
support, Sri City has become a role model for a
large, multi-product SEZ.

Jurong, our Singapore-based consultants
had worked on the Work-Live-Learn-Play
concept in China successfully, and we intend
to replicate the same model at Sri City.

Given that large SEZs would also mean
acquisition of agricultural land, how do we
effectively resolve issues of compensating
farmers for the loss of their livelihood and
also ensure India does not suffer food
deficit?

At Sri City, we made farmers an integral
part of the land acquisition process.
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SEZs : Statewise distribution

State Formal approvals
Andhra Pradesh 103
Chandigarh 2
Chattisgarh 1
Dadra & Nagar Haveli 4
Goa 7
Gujarat 50
Haryana 46
Himachal Pradesh

Jharkhand 1
Karnataka 52
Kerla 24
Madhya Pradesh 14
Maharashtra 111
Nagaland 2
Orissa 10
Pondicherry 1
Punjab 10
Rajasthan 8
Tamil Nadu 69
Uttar Pradesh 34
Uttarankhand 3
West Bengal 25
GRAND TOTAL 578

Source. Ministry of Commerce

Compensation was based on the future market
value of the land. In addition, we assured jobs
to the families by providing necessary training
to convert the agrarian labour into industrial
workers. Sri City also established the HRD
Academy to provide vocational training to the
local people - educated and uneducated -
making them employable as skilled/ semi-
skilled workforce in Sri City and the various
industries inside the SEZ.

More than 70 per cent Sri City land is
located in non-irrigated land with low/ no crop
yield. By converting the rural population into
employable workforce, Sri City has ushered
in economic stability in the region. Andhra
Pradesh accounts for 4 crore acres of land
for agriculture and notified SEZs occupy just
27,000 acres of land which is minuscule.

In-principle approval Notified SEZs
4 68
2
2
11 27
17 30
3
1
9 27
11
6 5
36 55
3 6
1
7 2
11 7
18 49
5 16
2
13 11
146 322

How far do you think SEZs are required
to ensure India’s competitivess in the global
arena? There are also those who believe India
should focus more on the domestic market,
given the recession abroad? Your opinion

SEZs are considered to be the economic
growth-engines of the country. A large,
multi-product SEZ like Sri City not only offers
the mandatory fiscal benefits, but provides
reliable, scalable industrial infrastructure. This
conducive ecosystem is likely to attract foreign
manufacturing investments into India - not
only for exports but also for serving the growing
domestic market.

Some of our customers - Italy-based VRV,
manufacturers of industrial cryogenic pressure
vessels and Japan-based Kobelco Construction
Equipment, manufacturers of hydraulic

Formal approvals

In-principle approvals

S 22%

W 26%

excavators, operate in the Domestic Tariff Zone
(DTZ) and cater specifically to the domestic
market. By offering export-oriented SEZ and
domestic-oriented DTZ, Sri City has the right
product-mix which will survive difficult times
like recession.

Given the huge investments and
commitment required, how many operational
SEZs we will see in the next five years?

There are several SEZ developers in India
today that have the resources and commitment
to sustain in the long term. This recession
has only served as a litmus test to identify
the long-term players from the rest. | believe
that multi-product SEZs, being just a few and
located in different parts of the country, will be
successful. [il
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Office space

Happy days are here again

he Indian office market is looking
up on the back of strong economic
fundamentals, positive market
sentiments and growing corporate
confidence.

Mumbai, Delhi and Bangalore will lead
the pack and will be the first to revive as
companies expand more actively in these three
cities.

The Asian Development Bank (ADB) has
projected India’s economy to expand by
approximately six per cent in 2009 and grow by
approximately seven per cent in 2010.

In Mumbai, demand for commercial office
space in Q3, 2009 improved significantly
as compared to previous quarters at
approximately 1.21 million sq.ft,. recording a
growth of 116 per cent over previous quarters
entirely driven by absorption, says a Cushman
& Wakefield report.

Real estate players point out that demand
will be driven by the requirements of the
evolving Indian industry. A lot many companies
are becoming $1 to 1.5 billion enterprises and
looking to buying spaces in central business
districts like BKC and Kalina and creating land
mark buildings. .

Central Mumbai, Bandra Kurla Complex
and surrounding areas will have an edge
over other areas in Mumbai while Thane and
Navi Mumbai will cater to the IT segment.
Evolving corporate needs, infrastructure needs
including adequate space for parking would
provide the steam for the new office demand.
New emerging corporates are into many
segments and have realised the need for better

office spaces in order to attract talent, says
Ram Yadav, Head Finance and Strategies, Orbit
Corporation.

It is in the backdrop of this that Property
World under the aegis of UBM India,
subsidiary of United Business Media, a
$2.5 billion company listed on the London
Stock Exchange, is organising “Offices India
2010-12 : Maximising your returns”- an
exclusive knowledge-sharing conference at Taj
Lands End, Mumbai on November 24 2009.

Corporates are looking to
making fresh real estate
acquisitions and the office
market supply is set to
over 400 million sq ft in
next three years

=> Offices India 2010-12 at Taj
Lands End on November 24,
2009 organised by Property
World under the UBM ae?is
~will be a one of a kind .
conference bringing together
developers, occupiers,
investors, professionals and
advisors under one roof

Don’t miss this opportunity to
gain new insights into doing
business in these tumultuous
times

Boomerang, the state-of-the-art
1.2-million sq ft commercial hub
coming up at Andheri, Mumbai

This conference will for the first time bring
together developers, occupiers, investors,
funders, advisors and consultants related to
the Indian office market space to talk about
current trends, tomorrow’s hot locations and
investment opportunities.

The event will see leading developers in
the office space including Vijay Associates
(Wadhwa Developers), Neptune Group, Orbit
Corporation, Kanakia spaces;, head honchos of
private equity investments including Sun Apollo,
Starwood Capital, Saffron Asset Advisors,
leading occupiers and international property
consultants give their insight and perspective
on the whole host of issues impacting the
commercial real estate market. The interesting
sessions would include: Office demand, supply
and pricing; key market dynamics in the near
and mid term; tomorrow’s hot locations,
are Tier Il and Ill cities better investment
destinations; occupier expectations from
developers; green buildings as sustainable
propositions; key factors and timings for
recovery and upturn and investor expectations
of returns from the Indian market.

The sessions with participation from
domestic and foreign private equity,
institutional advisors, developers and
consultants would break new ground and
benefit every real estate professional and
entrepreneur. So don’t miss Offices India
2010-12 which will help you gain new insights
into doing business in these tumultuous times.
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Corporates on a buying spree

Property World Bureau

he commercial real estate market Supply absorption in key cities

is seeing revival, after months

of stagnation, Accordingtoa C B City Supply (Sq.ft.) Total Absorption Total Demand ** *Vacancy in % terms
Richard Ellis Q3 2009 report, the (sq ft) (Sq.ft.)
seven main cities withessed a
marked level of improvement in market activity Q3 ‘09 Q3 ‘09 Q3 ‘09 Q3 ‘09
as compared to the 2nd quarter of 2009, Ahmedabad 1,270,000 53,900 53,900 6%
Rental values however remained steady across
AMEEE METE W S 7 [ U103, EEzElars, Bangalore 2,620,000 1,560,000 2,370,000 17%
Hyderabad and Kolkata. The exceptions were
Delhi CBD and Gurgaon which witnessed an Chennai 3,000,000 880,000 980,000 22%
increase while rentals in Chennai and Pune
CBD dropped further by approximate|y 6 per Hyderabad 1,700,000 554,000 506,000 25%
cent.

The Asian Development Bank (ADB) has Kolkata 3,730,000 261,000 229,000 22%
projected India’s economy to expand by Mumbai 2,260,000 2,760,000 1,210,000 12%
approximately six per cent in 2009 and grow by
approximately seven per cent in 2010. NCR 1,380,000 243,800 656,300 11%

A number of companies that had adopted
a ‘wait and watch’ strategy to take up space Pune 1,270,000 930,700 710,700 22%

are now more amenable to fresh real estate
acquisitions. It would however be some time
before the supply-demand gap gets bridged
and till such time, both rental and capital
values are expected to remain stagnant or

15,960,000 7,240,600 6,715,900 Average: 17%

Source: Cushman & Wakefield
* Absorption indicates the space absorbed in the quarter including previous pre commitments that were

delivered
under pressure in the medium term, with only ** Demand includes absorption as well as new pre-commitments in the quarter
a few select micro markets being able to buck
the trend.
of Nehru Place, leaving most of the supply tenants and approximately 25 to 27 per cent
National Capital Region (NCR) released in the preceding quarter unoccupied.  of available office space is still lying vacant in
The Central Business District (CBD) The increased congestion due to the on-going this micro market due to problems associated
witnessed revival of interest of sorts, especially  metro project, relatively higher rentals and with low infrastructure development. Jasola
for Grade A developments that accounted better options in other commercial areas in has emerged an attractive option for occupants
for almost 96 per cent of the total take-up New Delhi were among the reasons for the high  from industrial areas of Mohan Cooperative
of approximately 36,000 sq.ft. in the third vacancy levels in the range of 12 per centto 14  and Faridabad; approximately 32,000 sq.ft.
quarter. per cent. was leased out here in the third quarter.
No major transactions were concluded Saket District Centre maintained a status However, due to the very high level of vacancy
in the Secondary Business District (SBD) quo with respect to interest from prospective at around 50 per cent, rental values remained
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under pressure and declined by around four

Major leasing transactions (Mumbai)

per cent.

Leasing activity witnessed an upturn in the
peripheral market of Gurgaon and rentals for Tenant Building, Location Approx. size
Grade A office space increased by 8 per cent, (sq.ft.)
one of the very few micro markets across the . .
country to show such enhancement. However, Marsh India 1 Indiabulls Centre, Lower Parel 25,000
.deman.d for IT space rernamed sluggish, t.hus ShareKhan Lodha iThink Techno Park, Kanjurmarg 40,000
impacting values negatively across the micro
market. Morgan Stanley Nirlon Knowledge Park , Goregaon (East) 30,000

Noida witnessed only around 0.15 million
sq.ft. of take-up and vacancy levels remained
high and rental values were under pressure.

Source: Global Insight, July 2009

Mumbai

The third quarter witnessed an overall
increase in market activity but rental and 70
capital values remained stagnant across most
micro markets. In a bid to cut down real estate
costs, an increasing number of organisations
in the Central Business District (CBD) of [\
Nariman Point were keen to explore alternate
locations in the Extended and Alternate
Business Districts.

As a result of continued construction
activity, over 3.5 million sq.ft. of new supply
would be added to the External Business
District (EBD) by 2010. Rentals are expected
to remain under pressure over the short to
medium term and vacancy levels should
withess an increase as the new supply hits
the market. Currently vacancy in Lower Parel Kolkata
stands at around 22 per cent and in Worli at 10 5%
around 7 per cent.

The Alternate Business District (ABD) of BKC
and Kalina continued to withess enhanced level
of absorption as compared to other business
districts. However the large amount of available
supply kept the vacancy high at around 25 per
cent and prevented any appreciation in values.

Absorbtion Rate of Office Space in India

60

w N A
TN N

30 Hyderabad
12%
Absorbtion Share 2Q09

20

Average Absorbtion Rate

2Q04
3Q04
4Q04
1Q05
2005
3Q05
4Q05
1Q05
1Q06
2Q06
3Q06
4Q06
1Q07
2007
3Q07
4Q07
1Q08
2Q08
3Q08
4Q08
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Jones LangLaSalle Meghraj

The ongoing Mumbai Metro Project and the Thane and Navi Mumbai, most of the industrial
Market outlook Mumbai resulting traffic congestion continued to deter lands are being converted into IT Parks.
companies from considering the Secondary
Business District (SBD) as a suitable business Bangalore

e Bandra Kurla Complex and Kalina

continued to witness enhanced destination and transaction velocity remained The Cen'tral Business Distrigt (CBD) of
level of absorption low. . . o MG Road, Rlchmond Rqad, Residency Road
The Peripheral Business District (PBD) of saw a few isolated medium and small sized
» Excess supply would keep prices Powai and Goregaon witnessed large space transactions. Approximately 0.08 million sq.ft.
under control over short to take-up by a few financial institutions for setting ~ was absorbed in the third quarter.
medium term up of their KPOs. In the cost effective and There was an increase in the number of
predominantly back-office micro markets of enquiries but no new Grade A supply was added

3 WEEKS TO GO UNTIL OFFICES INDIA 2010-12

BOOK YOUR DELEGATE PLACE \\/ ld
or UBM
INTELLIGENCE FOR THE INDIAN REAL ESTATE PROFESSIONAL United Business Media
TAKE THE FIRST MOVE ADVANTAGE Visit us at: www.offices.pwindia.in
Delegate places are selling out fast. Make sure you don’t miss out. _ _ o
) ) For more information contact: Kanvika Srisri
Register to guarantee your place at the only event for the Indian office property market. +91 9322088011 or email: kanvikav@ubmindia.com

November, 2009 | Property World 41




SPECIAL REPORTS

Quick bytes

e Optimism ruled and there were
increased enquiries but
transaction closure remained low

e Total available stock in the third
quarter was estimated at 2.8
million sq.ft. and approximately
0.556 million sq.ft. was absorbed

to the market and rentals exhibited a stable
trend.

The slowdown continued to adversely
affect the non-CBD micro markets of Indira
Nagar, Koramangala, Old Madras Road and
CV Raman Nagar where transaction activity
remained low and sporadic. There was no
addition of fresh supply and total absorption
was recorded at approximately 0.12 million
sq.ft. Rental values remained stable and are
not expected to witness any downturn in the
short to medium term.

Office leasing activity picked up marginally
in the South Bangalore micro markets of
Bannergatta Road, JP Nagar, Jayanagar
and Mysore Road. However most of the
transactions were concluded in Grade B
premises and total absorption was estimated
at approximately 0.189 million sq.ft. Leasing
activity remained sluggish and vacancy levels
were high in the Peripheral Business District
(PBD) of Outer Ring Road (ORR), Whitefield,
Electronic City and North Bangalore.

The ORR stretch between KR Puram
Junction and Sarjapur Road witnessed closure
of a few transactions. Steady supply of ready
to move-in and a strong future pipeline of
Grade A office space continued to keep the
rental values in this micro market under check.
Apart from few isolated transactions, the
Whitefield micro market failed to see any major
activity and Electronic City still remains largely
inactive. The North Bangalore micro market
recorded only a single transaction of around
0.05 million sq.ft.

Chennai
The Central Business District (CBD)
including areas of Anna Salai, T Nagar, RK

Major leasing transactions (NCR)

Tenant Building, Location Approx. size
(sq.ft.)
Schneider Electric DLF Building No. 10, Gurgaon 65,000
Schlumberger DLF Building No. 10, Gurgaon 16,974
Cairn Paras Twin Towers, Gurgaon 16,000
Samsung Vipul Tech Square, Gurgaon 1,08,000
Tempe DLF 9(B) 6,000
Olympus Time Tower, Gurgaon 11,000
National Investigation Agency Splendor Forum, Jasola 17,000
Goodyear Elegance Tower, Jasola 15,000
Samsung Windsor IT Park, Sector 125, Noida 66,000
Channel One Polyplex, Sector 1, Noida 6,500

Source: C B Richard Eliis

Salai, Alwarpet and Nungambakkam witnessed
demand for smaller format office spaces. No
new supply entered the market; however some
of the older buildings became available due to
consolidation/relocation by their occupants.
Rental values declined by around 6 per cent
and vacancy remained low in the range of 5- 6
per cent.

The Off/non-CBD micro market
encompassing areas of MRC Nagar, Guindy and
Taramani witnessed increased enquiry levels.
No fresh supply was added to the market;
absorption was approximately 0.04 million
sq.ft.; vacancy level was estimated in the range
of 3-4 per cent. Whilst rental values fell by
around 4 per cent, capital values remained
stable.

The Suburban Business District (SBD) of
Velachery, Perungudi & Mount Poonamallee
Road withessed maximum activity as compared
to the other micro markets and around 0.27
million sq.ft. was absorbed in the last quarter.
Approximately 0.8 million sq.ft. of supply
entered the market and vacancy level was
around 4-5 per cent and both rental and capital

Major leasing transactions (Bangalore)

Tenant

Serco

Siemens
Wisor Telecom
National Instruments

Capita

Building, Location

Prestige Libra, CBD

Ozone Manay Tech Park, South Bangalore
Subramanyam Arcade, South Bangalore
Subramanyam Arcade, South Bangalore

Maruti Infotech Park

Approx. size
(sq.ft.)

50,000

50,000

40,000

30,000

30,000

values dipped by around 3-4 per cent.

Absorption in the Peripheral Business
District (PBD) of Perungalathur, Sholinganallur,
Siruseri, Ambattur and GST Road have been
relatively low at around 0.05 million sq.ft.
Abundant supply and relatively low demand
levels have led to high vacancy levels of around
18 - 20 per cent in this micro market.

Hyderabad

The third quarter 2009 witnessed
enhanced level of leasing activity in the IT
corridor. Most occupiers are utilising this
slowdown to renegotiate their existing lease
terms. Activity level is expected to remain high
in the last quarter of 2009. However due to
the large amount of vacancy stock, rentals
are expected to remain stable in the short to
medium term

Salient features

The seven main cities witnessed
a marked level of improvement in
market activity in the office space
segment

The Rental values however
remained stable across most
micro markets

The exception was the peripheral
market of Gurgaon which
witnessed hike in rentals for
Grade A office

Recovery in IT real estate is
expected to be a few quarters
away
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The Central Business District (CBD) of

Rental m arket In d Icators Begumpet, Somajiguda and parts of Banjara

NCR Hills continued to witness demand for fully
fitted out premises; approximately 0.42 million

Sub-market Average Rent in Sept 09 Average Rent in June 09 sq.ft. of both fresh and secondary supply

(INR per sq.ft. per month) (INR per sq.ft. per month) entered the market in the third quarter of

CBD (Connaught Place) Grade A 230 220 2009. Dge to low overall abs.orption levels,
vacancy increased to approximately 16.5 per

CBD (Connaught Place) Grade B 130 130 cent with the rentals being almost stable.

The non-CBD micro market which
includes parts of Banjara Hills, Jubilee Hills,
Secondary market (Jasola) Grade A 105 110 Himayatnagar and Ameerpet did not witness

any appreciable demand for office space.

Secondary market (Nehru Place) Grade A 160 160

Secondary market (Saket) Grade A 135 140 Approximately 0.4 million sq.ft. of supply (fresh
Gurgaon Grade A Commercial 65 60 with unabsorbed supply from the previous

quarters) was witnessed in Q3 2009; with
Gurgaon Grade A IT 45 45 vacancy level of around 25 per cent (similar to
NOIDA Grade A IT 30 30 U@ (2, Z00e),

The IT Corridor comprising Gachibowli,
Madhapur and Nanakramguda witnessed
encouraging level of absorption due to

_ _ hubs of the city. Approximately 0.25 million
g'fa%’(eN:”man Point, Fort, Cuffe Parade) 300 300 sq.ft. of fresh supply was introduced in the
market in the third quarter, which coupled
CBD (Nariman Point, Fort, Cuffe Parade) 225 225 with unabsorbed supply from the last quarter
Grade B took the total supply in this micro market to
EBD (Lower Parel) 175 175 approximately 2.9 million sq.ft. Vacancy level
Grade A decreased to around 8.5 per cent however
downward pressure on values was maintained
EBD (Worli, Prabhadevi) Grade A 275 275 due to surplus supply; rentals corrected by
ABD (Bandra Kurla Complex, Kalina) 250 250 around 9.4 per cent and capital values dipped
Grade A by around 10.6 per cent g-0-q.
The Peripheral Business District (PBD)
ABD (Bandra Kurla Complex, Kalina) of Shamshabad and Pocharam witnessed
Grade B minimal attention from prospective tenants/
SBD (Andheri, Vile Parle, Jogeshwari) 125 125 occupiers because of issues related to lack of
Grade A physical infrastructure..
SBD (Andheri, Vile Parle, Jogeshwari) Pune
Grade B The Central Business District (CBD) of MG
PBD (Malad, Powai) Grade A 70 70 Road, Koregaon Park, Bund Garden, Kalyani
Nagar, Dhole Patil, FC Road and JM Road

PBD (Thane, New Mumbai) Grade A witnessed marginal increase in demand,
however total absorption remained low at
around 0.04 million sq.ft, whilst

vacancy level remained constant at around

dropped by around 6 per cent in Q3 2009.
CBD (MG Road, Residency Road) Grade A 73 73 The Off CBD micro market of Viman Nagar,
CBD (MG Road, Residency Road) Grade B~ 55 55 Magarpatta, Aundh, Baner, Shanker Seth Rd,

SP Marg and Nagar Rd witnessed absorption
EBD (Koramangala, Indiranagar) Grade A 48 48 of approximately 70,000 sq.ft. in the medium

sized format office spaces. Currently, the

EBD (Koramangala, Indiranagar) Grade B 42 2 vacancy level is estimated to be around 20 per
Outer Ring Road Grade A 40 40 cent in this micro market.
In line with Q2 2009, the Peripheral

Outer Ring Road Grade B 30 30 Business District (PBD) of Hinjewadi, Kharadi,
Whitefield, Electronic City Grade A o5 25 Hadapsar, Talawade and Kharadi continued

to witness lower demand due to competitive
South Bangalore Grade A 35 35 prices being offered in the Off CBD micro

market and construction activity remained
North Bangalore Grade A 42 42 slow. Rentals corrected by around 13 per cent,
Industrial Grade 20 20 however capital values declined by only around

7 per cent. Ll
Source: C B Richard Ellis
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Auto, cement sparkle Indian buildings go green

Net profit Green or Sustainable buildings - ones that focus on

Quarter ending

September 2009 ecologically friendly issues like use of raw materials

- % change - and energy conservation - have gained momentum
in India despite the econimic slowdown, a study by
a property consultant DTZ has said.

Supply of green space in India

Banks-(18) 4.6 6.2 8.3 0.2

FMCG-(12) 12.9 3.9 18.0 1.3

Infrastructure-(5) 25.3 2.1 12.2 7.7

square feet
Sept, 2009

Metals-(8) -29.1 14.2 -16.1 206.9 square feet

ineary 2007 20,000

square feet
Pharma-(13) 4.9 5.1 10.5 11.2 in early 2007

Why they matter

m | onger life cycle

Excl. Banks-(102) 9.1 12.6 31.0 4.9 Help conserve water, power and energy
Pleasing desing and construction
Easier maintenance and disposal

Excl. RMs-(117) -3.5 10.0 -12.4 5.3 Who likes them

® The information technology and IT-enabled
service firms are active green building
supporters. They account for 58 per cent of the

Excl. Oil & Metals-(102) 9.2 5.7 4.3 -1.4 » o y o
green space” in Indian buildings
Sensex Excl. Metals-(27) 78 9.1 0.5 06 = Green buildings typically cost 5 to 8 per cent
more than conventional ones
* Tata Steel Consolidated, LP= Loss to profit, figures in Source: MOSL m They save 15 to 20 per cent through benefits in

bracket indicate number of companies water, energy and maintenance expences

Inspite of scant rainfall, inflation and weak
fiscal situation, consecutive quarters of robust
GDP growth (6.1 per cent in June quarter) and

National landmarks

: ® Turbo Energy’s R&D and administative block
Stock movements strong IIP numbers (6.8 per cent in July) have 1 By Clhnmel 15 e riies By Lens s
created a base which could lead to a demand in Energy and Enviornmental Design (LEED)
Company LTP  Absolute Change (%) for goods and services. as the grenest building in India. Other prominent
2(‘2\523 Change green projects include ITC Green Centre
/10) (Gurgaon), Cll-Godrej Green Business Centre
Rate card (Hyderabad) and Kalpatau Square (Mumbai).
Ackruti 541.3 -7.95 -1.45 Home loan interest rate as on October 21, 2009
Anant Raj In 145.4 -3.85 -2.58 Bank/product name Interest upto 5-20 20-30 3050 50-75 >75
Ansal Infras 78.6 3.4 415 rate type 5lakh Ilakh lakh lakh lakh lakh
DLF LTD 448.75 -23.25 -4.93
Housing Dev 3791 -22.05 55 Canara Bank Floating 8 8 8 8.75 8.75 8.75
Indbul Real 276.15 -11.15 -3.88
Mahindralife  372.65 6.9 1.89 HDFC Floating 875 9 9 9 95 95
Omaxe Ltd 122.55 2.4 -1.92
OrbitCo 261.75 6.6 2.46 Punjab National Bank  Floating 9.25 9.25 9.75 9.75 9.75 9.75
Parswth 12145 4 310 | CentialBankofindia [ Fioatng |10 10 401125 4125 4125
Penland Ltd 91.35 35 3.69 Corporation Bank Fixed 11 11 11 11.5 11.5 11.5
ABN Amro Floating 13.5 13.5 13.5 13.5 13.5 13.5
Sobha Dev 243.55 -11.15 -4.38
i The home loan interest rates given above are indicative in nature. It is based on market research
Unitech Ltd 100.3 5.75 5.42 conducted by the Apnaloan Research Bureau every week. The actual rates at which an individual will
Source: BSE be able to get a home loan depend on the individual’s financial profile and negotiating ability.

Source: apnaloan.com
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Cement and Infra performance

m % chg EBIDTA

Cement

633
459
878
563

Companies

ACC 10.1

Ambuja Cement 14.4
Grasim 3.8

UltraTech Cements 16.7

: Chg m

445
12.2
51.6
89.8

Construction and Infrastructure

GMR Infra
IVRCL Infra
Nagrajuna Cont
Punj

HCC

JP Associate

Affordable housing in vogue

Developer Space
DLF 2.50
Unitech 8.16
Omaxe 1.80
BPTP 7.76
Jaypee Greens 11.50
Mumbai 8.40 #
South India 20.0 #
East India 3.0#

Indicative figures in million sq ft for
Mar-Sept ‘09

# CREDAI, All other figures from company

Economy :>-- at a glance

2009-10

2008-09

Realty revival led by
low-end housing

Representation of market demand
6 % more than Rs 50 lakh

Projected Growth 6.75% 6.7% 12 %
Rs 35-50 lakh
Agriculture (-)2% 1.6%
Foodgrain Production 223MT 234MT
Industry Growth 8.2% 3.9%
34%
Services 8.2% 9.7% 229, Rs 5-15 lakh
Savings Rate 34.5% 33.9% Rs 25-40 lakh
Current A/c Deficit (-)2% (-)2.6% 26 %
. Rs 15-25 lakh
Exports Projected $188.9Bn $175.2Bn
Capital Inflows $57.3Bn $9.1Bn o ) ) )
Values indicate price of housing units
The after-effects
Rollback
Performance of six core industries Base year: 1993-94 | D7 | ) U
Sector-wise growth rate in production (in%) Average quarter-on-quarter (in %)
25.54
Jul-08 Jul-09 Apr-Jul 08 Apr-Jul 09 17.41
11.86
]
Crude Oil -3.0 -0.4 -0.9 -1.1 |
Revenue Net Profit
Petroleum Refinery 11.8 -14.4 5.4 -6.9 Average year-on-year (in %)
Revenue Net Profit
Coal 5.5 9.7 7.7 -12.2
Electricity 4.5 3.3 2.6 5.4 I
Cement 5.5 10.6 5.7 11.8
-36.68
Finished steel 6.0 1.2 3.6 2.4 -44.81
-53.86
Overall 5.1 1.8 3.5 4.1

Source: Department of Industry

-77.11
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Il TRADING SPACES

COMMERCIAL

WEST ZONE

Property Deal: Building for Sale at
Borivali East, Mumbai

Plot area: (1 sq. ft)

Contact: 022-65261112, 9223121176
Builder: Kanakia Spaces

Property Deal: Commercial Building for
Sale at Bhiwandi, Mumbai

Built up area: 99000 sq. ft

Contact: 02522-9820659972

Builder: Dhiraj Bothra, Arham Anmol
Projects Pvt Ltd

Property Deal: Retail Showroom/Shop
for Sale at Vashi, Navi Mumbai

Built up area: 799 sq. ft

Contact: 91-9320088255, 9320088255
Builder: Sunny, Dhanraj Group

Price: Contact for price details

Property Deal: Office Complex for Sale at
Mem Nagar, Ahmedabad

Built up area: 1268 sq. ft

Contact: 011-45364444, 9811318809
Individual: Dharmender Singh

Property Deal: Retail Showroom/Shop
for Sale at Thaltej, Ahmedabad

Built up area: 555 sq. ft

Contact: 079-27485167, 9998716155
Individual: Mukesh Kumaar

Price: Contact for price details

Property Deal: Retail Showroom/Shop
for Sale at Vashi, Navi Mumbai

Built up area: 800 sq. ft

Contact: 91-9320088255, 9320088255
Builder: Sunny, Dhanraj Group

Price: Rs. 80,00,000

Property Deal: Industrial Estate for Sale
at Taloja, Navi Mumbai

Built up area: 20000 sq. ft

Contact: 022-67939366, 9833834428
Agent: Ascent, Ascent Supply Chain
Consultants Pvt Ltd

Price: Rs. 6,70,00,000

Property Deal: Office Complex for Sale at
Mira Road, Mumbai

Built up area: 235 sq. ft

Contact: 9987263883

Individual: Sanjay

Price: Rs. 9,82,000

Property Deal: Commercial Building for
Rent at Viman Nagar, Pune

Built up area: 2830 sq. ft

Contact: 020-24220020/ 70,
9822676777

Agent: Karim Hirji, Budget Properties
Price: Rs. 1,25,000

SOUTH ZONE

Property Deal: Commercial Building for
Sale at Naidu Nagar Main Road, Mysore
Built up area: 16 Sq. Yards (144 sq. ft)
Contact: 0821-2457025, 9845447035
Individual: Suresh K

Price: Rs. 52,00,000

Property Deal: Commercial Building for
Rent at Edapally, Kochi

Built up area: 15000 sq. ft

Contact: 484-2541272, 9947304845
Individual: Biju Koshy

Price: Contact for price details

Property Deal: Commercial Building for
Sale at MG Road, Kochi

Built up area: 47000 sq. ft

Contact: 0484-2377955, 9846021677
Individual: Joy Thomas

Price: Contact for price details

Property Deal: Retail Showroom/Shop
for Sale at Nungambakkam, Chennai
Built up area: 1300 sq. ft

Contact: 044-28331996, 9444131205
Agent: Abdul Kayoom, Pacific Real Estates
Price: Rs. 1,95,00,000 (Rs. 15,000 per
sq. ft.)

Property Deal: Commercial Building for
Sale at Chd, Bangalore

Built up area: 3300 sq. ft

Contact: 91 080-41279725, 9880711691
Agent: Mohan Kumar, REAMS

Price: Rs. 3,10,00,000

Property Deal: Office Complex for Sale at
Chrompet, Chennai

Built up area: 4500 sq. ft

Contact: 044-9941011310, 9841123412
Builder: Sharon Builders, Builder

Property Deal: Commercial Building for
Sale at MG Road, Bangalore

Built up area: 1200 sq. ft

Contact: 91 080-41279725, 9880711691
Agent: Mohan Kumar, REAMS

Property Deal: Warehouse for Rent at
Red Hills, Chennai

Built up area: 7000 sq. ft

Contact: 044-42649220, 9944776774
Agent: Sri Ram, Sri Mahalakshmi
Enterprises

Price: Rs. 1,40,000

Property Deal: Office Complex for Sale at
Chrompet, Chennai

Built up area: 3400 sq. ft

Contact: 044-22270155, 9941011310
Builder: Sharon Builders

Price: Rs. 75,00,000

NORTH ZONE

Property Deal: Office Complex for Sale at
Jasola, Delhi

Built up area: 40000 sq. ft

Contact: 91-9810027427, 9810069114
Agent: Sanjeet, Sharma Estates

Price: Contact for price details

Property Deal: Retail Showroom/Shop for
Sale at Vaishali, Ghaziabad

Built up area: 502 sq. ft

Contact: 011-43045741, 9650036655
Agent: Vikas Joshi, Krishna Prop Info

Pvt Ltd

Price: Rs. 65,00,000 (Rs. 12,948 per

sq. ft.)

Property Deal: Commercial Building for
Sale at Vikas Marg, Delhi

Built up area: 1470 sq. ft

Contact: 011-43045741, 9999281722
Agent: Vikas Joshi

Price: Rs. 1,15,00,000 (Rs. 7,823 per sq. ft)

Property Deal: Industrial Estate for Sale
at Sector 2 Noida

Built up area: 3000 sq. ft

Contact: 9810209492

Agent: Rajinder Mehta, S M Associate
Price: Rs. 3,00,00,000 (Rs.10,000 per sq. ft)

Property Deal: Commercial Building for
Sale at Shakarpur, Delhi

Built up area: 1000 sq. ft.

Contact: 011-43045741, 9650036655
Agent: Vikas Joshi, Krishna Prop Info
Pvt Ltd

Price: Rs. 50,00,000 (Rs. 5,000 per sg. ft.)

Property Deal: Office Complex for Sale at
Kaushambi, Ghaziabad

Built up area: 1287 sq. ft.

Contact: 011-43045741, 9650036655
Agent: Vikas Joshi, Krishna Prop Info

Pvt Ltd

Property Deal: Commercial Building for
Sale at Nehru Place, Delhi

Built up area: 195 sq. ft

Contact: 91-9310348515, 9810224741
Agent: Ashok Kumar, Impel Associates
Price: Contact for price details

EAST ZONE

Property Deal: Commercial Building for

Rent at Loudown Street, Kolkata

Built up area: 2500 sq. ft

Contact: 033-9804155196, 9804155196
Agent: Praksh Singh, Prakash Properties
Price: Rs. 1,75,000

Property Deal: Office Complex for Rent at

Middleton Street, Kolkata

Built up area: 2250 sq. ft

Contact: 033-9804155196, 9804155196
Agent: Praksh Singh, Prakash Properties
Price: Rs. 1,40,000

Property Deal: IT/Software Technology
Park for Sale at Salt Lake, Kolkata
Built up area: 5000 sq. ft

Contact: 033-40041474, 9830062118
Agent: Gajendra Singh

Price: Contact for price details

RESIDENTIAL

WEST ZONE

Property Deal: Apartment for Sale at
Vashi, Navi Mumbai

2 Bedroom(s)

Built up area: 1080 To 1125 sq. ft
Contact: 022-9324981336, 9821886625
Builder: Sai Group

2 property units available

Property Deal: Builder Floor for Sale at
Mira Bhayander Road, Thane

1 Bedroom(s)

Built up area: 560 sq. ft

Contact: 9969426824

Individual: Sagiama Teles

Price: Rs. 20,00,000

Property Deal: Apartment for Sale at
Lower Parel, Mumbai

3 Bedroom(s)

Built up area: 1915 sq. ft

Contact: 022-22154470, 9820925054
Agent: Anil Cordeiro, Cordeiro Real Estate
Price: Rs. 6,00,00,000

Property Deal: Apartment for Rent at
Bavdhan, Pune

2 Bedroom(s)

Built up area: 1100 sq. ft

Contact: 020-25209100, 9764006836
Agent: Namdev Kadam, Hariom Real Estate
Price: Rs. 10,000

Property Deal: Apartment for Sale at
Chembur East, Mumbai

3 Bedroom(s)

Built up area: 1660 sq. ft

Contact: 022-25270365, 9819633609
Agent: Pankaj Dembla, Shiv Real Estate
Price: Rs. 1,35,00,000

Property Deal: Apartment for Sale at
Baner, Pune

4 Bedroom(s)

Built up area: 3228 sq. ft

Contact: 020-25888375, 9049002519
Agent: M N Singh

Price: Rs. 2,00,10,000

Property World
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Property Deal: Apartment for Sale at
Chembur East, Mumbai

3 Bedroom(s)

Built up area: 1350 sq. ft

Contact: 022-25270365, 9819633609
Agent: Mr Pankaj Dembla, Shiv Real
Estate

Price: Rs. 1,20,00,000

Property Deal: Apartment for Sale at
Prabhadevi, Mumbai

3 Bedroom(s)

Built up area: 1905 sq. ft

Contact: 022-24313230, 9821619374
Individual: Jatin Desai

Price: Rs. 5,72,00,000 (Rs. 30,026 per
sq. ft.)

Property Deal: Apartment for Sale at
Kamothe, Navi Mumbai

1 -2 Bedroom(s)

Built up area: 634 - 998 Sq.Ft

Contact: 022-9322824580, 9821919602
Builder: Mr Prashanth Pingle, Anchit
Group

Price: Rs. 17,75,200 - Rs.27,94,400

7 property units available

SOUTH ZONE

Property Deal: Independent House/Villa
for Sale at Dammaiguda, Hyderabad
More than 5 Bedroom(s

Built up area: 5000 sq. ft

Plot area: 701 Sg. Yards (6309 sq. ft)
Contact: 040-9849106027, 9849106027
Individual: Crispian Johnson

Price: Rs. 2,00,00,000

Property Deal: Apartment for Sale at
Hoysala Nagar, Bangalore

2 Bedroom(s)

Built up area: 600 sq. ft

Contact: 080-25658748, 9845419996
Individual: Babu

Price: Rs. 16,50,000

Property Deal: Apartment for Sale at
Nungambakkam, Chennai

3 Bedroom(s)

Built up area: 1825 sq. ft

Contact: 044-28263636, 9566245071
Individual: Raghavan

Price: Rs. 2,40,00,000 (Rs. 13,151 per
sq. ft.)

Property Deal: Apartment for Sale at
Nandanam, Chennai

2 Bedroom(s)

Built up area: 850 sq. ft

Contact: 044-42112093, 9381042465
Individual: Kala

Price: Rs. 50,00,000

Property Deal: Apartment for Sale at
Basngudi, Bangalore

3 Bedroom(s)

Built up area: 1750 sq. ft

Contact: 9886085095

Individual: Rahamathulla

Price: Rs. 1,00,00,000

Property Deal: Apartment for Sale at
Gachibowli, Hyderabad

4 Bedroom(s)

Built up area: 2168 To 2734 sq. ft
Contact: 040-23355261, 9701511123
Builder: Narayana Babu, Silpa Homes
Pvt Ltd

Price: Contact for price details

5 property units available

NORTH ZONE

Property Deal: Farm House for Sale at
Malsvery Farm, Delhi South

5 Bedroom(s)

Built up area: 8200 sq. ft

Plot area: 3 Acres (130680 sq. ft)
Contact: 011-46571249/ 9810008019,
9910128288

Agent: Tannu & Hemant

Property Deal: Apartment for Rent at
Pandav Nagar, Delhi

2 Bedroom(s)

Built up area: 700 sq.ft

Contact: 011-22488511, 22487511,
9971913131

Agent: Alok Mishra, Pandhi Property
Private Limited

Price: Rs. 8,500

Prope
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Property Deal: Builder Floor for Sale at
Krishna Nagar, Delhi

2 Bedroom(s)

Built up area: 828 sq.ft

Contact: 011-9213757536, 9213646595
Individual: Harish Bhatnagar

Price: Rs. 25,00,000 (Rs. 3,019 per sg. ft.)

Property Deal: Farm House for Sale at
Ghitorni, Delhi

5 Bedroom(s)

Built up area: 7000 sq. ft

Plot area: 3 Acres (130680 sq. ft)
Contact: 0124-4277668, 9810537773
Agent: Nikhil Trivedi

Property Deal: Apartment for Rent at ATS
Green Village 93A, Noida

4 Bedroom(s)

Built up area: 2800 sq.ft

Contact: 0120-9910003078, 9873192021
Agent: Hakikat Ali Chechi, Ali Associates
Real Estate Consultant

Price: Rs. 95,000

Property Deal: Builder Floor for Sale at
Preet Vihar, Delhi

3 Bedroom(s)

Built up area: 200 Sq. Yards (1800 sq.ft)
Contact: 011-22524972, 9811300732
Individual: Pradeep

Price: Rs. 1,40,00,000 (Rs. 7,778 per
sq. ft.)

Property Deal: Apartment for Sale at
Green Park, Delhi

4 Bedroom(s)

Built up area: 2200 Sq Ft

Contact: 011-46592321, 9999004511
Agent: Vijay Minocha Mohit Minocha,
SouthdelhifloorsCom

Price: Rs. 3,50,00,000 - Rs.3,60,00,000
2 property units available

EAST ZONE

Property Deal: Farm House for Sale at
Rajarhat, Kolkata

More than 5 Bedroom(s)

Built up area: 111600 sq. ft

Plot area: 111600 sq. ft

rOM 7
S e

Sell / Buy

Visit: www.pwindia.in or
Contact: Kanvika at 022-6769 2433
Email: kanvikav@ubmindia.com

Contact: 033-22132137, 9831030535
Individual: Salim Makkar
Price: Rs. 17,00,00,000

Property Deal: Apartment for Sale at
Nagar Bazar, Kolkata

3 Bedroom(s), Built up area: 1473 sq. ft
Contact: 033-40031290, 9831277000
Agent: Sanchita Chakraborty, SY Realtors
Price: Rs. 25,80,000

Property Deal: Independent House/Villa
for Sale at Thakur Pukur, Kolkata

3 Bedroom(s), Built up area: 1500 sq. ft,
Plot area: 1500 sq. ft

Contact: 9015996475

Individual: Saibal Dutta

Price: Rs. 35,00,000

Property Deal: Independent House/Villa
for Sale at Birati, Kolkata

4 Bedroom(s)

Built up area: 1000 sq. ft

Plot area: 1000 sq. ft

Contact: 33-25146117

Individual: Sanjay

Price: Rs. 35,00,000

Property Deal: Apartment for Sale at
Rajarhat, Kolkata

3 Bedroom(s), Built up area: 1300 sq. ft
Contact: 033-9330118607, 9330118605
Builder: G M Group

Price: Rs. 21,00,000

Property Deal: Farm House for Sale at
Nodekhali Bakhrahat, Kolkata

Built up area: 1500 sq. ft

Plot area: 50400 Cents (21951216 sq. ft)
Contact: 9433288064

Individual: Nupur Banerjee

Price: Rs. 19,00,000 (Rs. 1,267 per sq. ft.)

Property Deal: Independent House/Villa
for Sale at Salt lake, Kolkata

3 Bedroom(s)

Built up area: 1400 sq. ft

Plot area: 1400 sq. ft

Contact: 9830008051

Individual: Girishpuri

Price: Contact for price details
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Post: Accountant

Company: The Fortune Group

Profile: B.Com /M.Com in working with a real estate
company

Location: Bangalore

Experience: 1-5yrs

Contact Person: Masood Ali

Contact No: 9740033788

Email: masood.fortune@gmail.com

Post: Risk quantification specialist

Company: Kuwait santa fe

Profile: PG - M.Sc — Maths with design, develop,
construct risk models for KPC group risks, locate, source,
extract, cleanse and maintain data sets used in the KPC
risk models.

Location: Kuwait

Experience: 10 - 15 Years

Contact Person: B N Dappa

Contact No: 0091-022-22721630
Email:cvdhaidtravels@mtnl.net.in:

Post: Architecture

Company: Architect Dipak Satyashraya Nachankar
Profile : Architecture & Engg. with experience in real
estate

Location: Mumbai

Experience: Fresher to 25 years

Contact Person: Dipak Satyashraya Nachankar
Contact No: 9322406390, 022 28485117

Email: dipak_nachankar@yahoo.in

Post: Manager/Sr. Manager/Dy.General Manager (Design)
Company: Energy Infratech Private Ltd

Profile: UG - B.Tech/B.E. - Civil The candidate should have
experience in Design & Structural drawings. Should have

an experience in Hydro Electric Projects.

Location: Gurgaon

Experience: 5 - 8 Years

Contact Person: Varsha/Divya

Contact No: 0124-4356770

Website: www.energyinfratech.com

Post: Senior Manager/Manager-Mechanical

Company: Energy Infratech Private Ltd

Profile: UG - B.Tech/B.E. — Mechanical, candidate
should have experience in hydro sector and should have
experience in designing on Penstocks, Gates and Hoists.
Location: Gurgaon

Experience: 10 - 20 Years

Contact Person: Varsha/Divya

Contact No: 0124-4356770

Website: www.energyinfratech.com

Post: Civil engineer

Company: Hanoze Mistry Designs

Experience: 3-5 years

Profile: BE civil with good working knowledge of building
projects

Location: Mumbai

Contact Person: Hanoze Mistry

Contact No: 9821359026, 2228520380

Email: info@hanozemistrydesigns.com

Post: Sr. Assistant

Company: Pearls Group

Profile: UG - B.Com - Commerce, HR / Administration,
IR candidate should be well versed in all matters of
attendance, payroll.

Location: Delhi

Experience: 2 - 4 Years

Contact Person: Sonal Sharma

Contact No: 011-43650000

Website: www.paclindia.in/

Post: Risk quantification specialist

Company: Kuwait santa fe

Profile: PG - M.Sc — Maths with design, develop,
construct risk models for KPG group risks, locate, source,
extract, cleanse and maintain data sets used in the KPC
risk models.

Location: Kuwait

Experience: 10 - 15 Years

Contact Person: B N Dappa

Contact No: 0091-022-22721630

Email: cvdhaidtravels@mtnl.net.in

Post: Relationship Manager

Company: Indiaproperty.com

Profile: Real Esate marketing with MBA (Sales &
Marketing) degree

Location: Pune

Experience: 3-4 Years

Contact Person: Syed.M.K

Contact No: 9370584802

Email: syed.mubashshir@indiaproperty.com

Post: Engineer - Planning & Estimation

Company: Zealots Property Management

Profile: BTech Civil/BE Civil/Diploma in Civil Engineering,
team player with working knowledge in planning
Location: Calicut

Experience: 1 to 3 years

Contact Person: P K M Kamaluddin

Contact No: 9847546655

Email: zealots_marktg@yahoo.com

Post: Head project planning and monitoring

Company: A Client of Vision Beyond

Profile: B Tech / MTech people who has strong exposure
to Power Plant Projects solid experience in project
Planning & Monitoring.

Location: Mumbai

Experience: 15 - 25 Years

Contact Person: Deepak Maharana

Contact No: 01244763825,9911919555

Email: dmaharana@vbeyond.com

Post: Senior Engineer

Company: Ahluwalia Contracts (India) Ltd.

Profile: UG - B.Tech/B.E. - Civil,Diploma — Civil candidate
should execute work at site as per the project plan,
Ensure compliance with the safety norms, Minimise
wastage. Experience in Metro Projects & High rise building
preferred.

Location: Delhi/NCR

Experience: 5 - 10 Years

Contact Person: Anuj Choudhary

Contact No: 011-40504580

Post: General Manager

Company: Reputed Leading Infrastructure Company in
Hyderabad

Profile: PG - M.Tech - Civil

Location: Hyderabad / Secunderabad

Experience: 15 - 22 Years handle highway projects,
execution, monitoring, controlling the entire department
atHO

Contact Person: K.S.Anand Kumar

Email: careers@gkcpl.com

Contact No: 91 9440820648

Post: Architectural Office Manager

Company: HKR Architects

Profile B.Arch;B.F.A.; Graphic Design;Interior design
experience

Location: New Delhi

Experience: Min.3 years

Contact Person: Kapil Handa

Contact No: 9318888626

Email: Khanda@hkrarchitects.com

Post: Head-QC/QA

Company: Ahluwalia Contracts (India) Ltd.

Profile: Testing the product and maintaining Lab/ field test
reports, statistical record and documentation of the testing
process. Coordination with clients regarding quality
control matter and coordination with site engineers.
Location: Delhi/NCR

Experience: 12 - 22 Years

Contact Person: Anuj Choudhary

Contact No: 011-40504580

Post: Senior Engineer

Company: Ahluwalia Contracts (India) Ltd.

Profile: To workout Bar bending schedule, surveying,
details of shuttering of structures, layout for geometry
and important works for all structures as per the clients
requirements from approved plans and submit to the
section in charge.

Location: Delhi/NCR

Experience: 5 - 10 Years

Contact Person: Anuj Choudhary

Contact No: 011-40504580

Post: Sr. Engineer

Company: M/s. Modi Builders

Profile: B. E. (Civil) with experience in building and real
estate

Experience: 10 - 15 yrs.

Location: Pune

Contact Person: Mrs. Bharat Modi

Contact No: 9422514074, 020 - 24452324

Email: mail@modibuilders.in

Post: Manager-Electrical

Company: Energy Infratech Private Ltd

Profile: UG - B.Tech/B.E. candidate should have
experience in Hydro sector especially for DPR and should
have experience in designing of hydro in medium sizes.
Location: Gurgaon

Experience: 6 - 11 Years

Contact Person: Divya

Contact No: 0124-4356770

Website: www.energyinfratech.com

Post: Sr. Engineer/Manager-Plumbing & fire fighting
Company: Ahluwalia Contracts (India) Ltd.

Profile: He has also sound knowledge of designing HVAC
systems, plumbing systems, fire protection systems
and building automation system. He has responsible
for performing all project related activities, reviewing of
tender documents, contracting procedures.

Location: Delhi/NCR

Experience: 10 - 20 Years

Contact Person: Anuj Choudhary

Contact No: 011-40504580

Post: Sr.Engineer/Manager - Planning & Monitering
Company: Brahamputra Infrastructure Limited

Profile: To analyze the gaps between the planned Vs
actual and highlights the areas needing attention for action
of the project team. Preparation of MIS reports To assist
the project manager in a) Monitoring of works, resource
utilization, productivity studies etc

Location: Delhi/NCR

Experience: 8 - 13 Years

Contact Person: Arti Chopra

Contact No: 91-11-42290200

Email: arti.chopra@brahmaputragroup.com

Website: http://www.brahmaputragroup.com

Post: Infrastructure Planning Expert

Company: Mott MacDonald Pvt Ltd

Profile: Conceptualizing large infrastructure projects
(Preferably a large area development project involving
various components of urban and industrial infrastructure)
Location: PAN India
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Experience: 15 - 25 Years
Website: www.mottmac.com

Post: Agents

Company: Silverline Realty (P) Ltd

Experience: 1 to 2 years work experience in real estate
Location: Bangalore

Contact Person: Zahed Mahmood

Contact No: 919845022582, 408288838

Email: zahed@silverlinerealty.com

Post: Billing Engineer/Quantity Surveyor For H.0
Company: Brahamputra Infrastructure Limited
Profile: Preparation/ coordination/ monitoring of
project schedules of construction activities. Candidate
should have hands on experience on Auto Cad, MS
Office. Knowledge of MS Project/ Primavera shall be an
advantage.

Location: UP

Experience: 6 - 10 Years

Contact Person: Arti Chopra

Contact No: 91-11-42290200

Email: arti.chopra@brahmaputragroup.com

Website: http://www.brahmaputragroup.com

Post: Deputy Manager/Manager-Electrical

Company: Energy Infratech Private Ltd

Profile: UG - B.Tech/B.E. - Electrical candidate should
have experience in designing the transmission lines and
switchyard.

Location: Gurgaon

Experience: 5 - 10 Years

Contact Person: Varsha

Contact No: 0124-4356770

Wehbsite: www.energyinfratech.com

Post: Project Managers : Bridges / Flyovers : Structural
Works ( 2 Posts

Company: Desai Construction Pvt Ltd

Profile: Diploma / Graduates Civil Engineers having
experience in Structural Works for Bridges and Flyovers
Location: Valsad, Vapi

Experience: 8 — 15 yrs

Contact Person: Yash Kamal

Contact No: 09376710306

Email: hr@desaiconstruction.com
Website: www.desaiconstruction.com

Post: Female Architect

Company: Architect D.S.Nachankar

Experience: Fresh to Two years

Profile: B- Arch in architectural design and layouts for
residential and commercial spaces.

Location: Mumbai

Contact Person: Dipak Satyashraya Nachankar
Contact No: 9322405390, 02228489117

Email: ands_052@yahoo.co.uk

Post: Senior Safety Engineers ( 3 Posts )

Company: Desai Construction Ltd.

Profile: Experience in safety / health / environments at
construction project sites

Location: Bhuj, Navi Mumbai, Surat, Vadodara/Baroda,
Valsad, Vapi

Experience: 5 — 15 yrs

Contact No: 2632-253063

Email: hr@desaiconstruction.com

Website: www.desaiconstruction.com

Post: GM Retail Leasing

Company: India's Leading Corporate Real Estate
Developer

Profile: To head the Retail leasing functions and work
closely with VP-Sales in setting up complete retail leasing
strategies for the group.

Location: Bangalore

Contact Person: Manish Kumar

Contact No: 80-41268777

Email: manish.kumar@hrdex.com

Post: Business Development Manager

Company: iDream Advisory Services Pvt. Ltd.
Location: Mumbai

Profile: Sourcing projects for corporate interiors and
architectural projects. Excellent communication and
presentation skills desired with MBA in Mktg.
Experience: 2 - 5 years

Contact Person: Bharati Kadam

Contact No: 66951820

Email: resume@idream.in

www pwindia.in

Post : General Manager- Sales Residential

Company: Mahagun India Pvt. Ltd.Profile: Experience
in Marketing with a reputed Construction / Real Estate
Company

Location: Noida

Experience:10 - 15 Years

Contact Person: Shweta

Email: hr@mahagunindia.com

Website: www.mahagunindia.com

Post: Real Estate Sales Executives (South Mumbai)
Company: Reflex Realty & Financial Consultants Pvt. Ltd
Experience: 010 5 Yrs

Profile: Graduate with contacts in the real estate and allied
industry

Location: Mumbai

Contact Person: Vipul Shah

Contact No: 22672556

Email: reflexrealty.mumbai@gmail.com

Post: Sr Eng.(Structure) — Execution

Company: Brahamputra Infrastructure Limited

Profile: Should be a Civil Engineering graduate from a
reputed institution having between 5-10 years of relevant
industry experience. Background should be in Structure/
Highway construction industry. Computer Literacy is a
must. Knowledge of planning software will be an added
advantage.

Location: Assam Nalbari

Experience: 5 - 10 Years

Contact Person: Arti Chopra

Contact No: 91-11-42290200

Email: arti.chopra@brahmaputragroup.com

Website: http://www.brahmaputragroup.com

Post: Billing Engineer/Quantity Surveyor For H.0
Company: Brahamputra Infrastructure Limited

Profile: Should have worked with reputed construction
company with contracting company.

Location: UP

Experience: Haryana

Contact Person: Arti Chopra

Contact No: 91-11-42290200

Email: arti.chopra@brahmaputragroup.com

Website: http://www.brahmaputragroup.com
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A nation of hypocrites?

By Padma Ramakrishnan

ndia never fails to take the lead in world
fora to talk about global warming issues,
and place the blame on the West for all
the ills of environmental degradation. But
any foreign player in Indian real estate
sector would cavil at the way Indians and
the system that prevails in this country treat
environmental issues. Lack of awareness or
just lethargy leaves a lot to be desired when
living in the urban areas in India. Every year
crores of rupees are spent on Ganpati poojas in
Mumbai and several other parts of the country,
but are we Indians concerned about creating
beautiful spaces where people can unwind and
de-stress.

Master planning and city planning are non-
existent —and we have just as the developed
world does, a substantial sanction for
landscaping. Abroad, large corporate buildings
abutting the street have environmentally
sustainable architecture, which can be
accessed from outside and are public plazas,
complete with beautiful sculptures.

There might be varied opinion on how
sustainable can development be, but what

- q e

we need, to begin with, is master planning in
our cities. For instance, despite the fact that
the Bandra Kurla Complex in Mumbai is a
planned commercial development, there is

no landscaping or paved plaza where people
can sit and relax, preferably with waterfalls
and fountains. The municipal corporation can
enforce these during the planning stage itself
for private development, but then the sauce for
the goose is not the sauce for the gander. The
15 per cent mandatory RG is not even defined
and is by all measures bent to suit various
interests.

Given our legacy in terms of Mughal
architecture, with its gardens and water bodies,
it is painful to see callousness in planning
greenery for the city. The developer community
have till recently chosen to ignore landscaping
and greenery, in both office and residential
spaces, which is to put it mildly, abdicating
their responsibility towards creating healthy
spaces for citizens who spend long hours in the
same home or office space everyday.

Today developers are no doubt gearing
up for landscaping but it is more of a selling
proposition for their project and not for the city.

Landscaping is a powerful
medium where the purpose
is to create space that
makes you feel different.
New York’s Central Park

is a veritable forest in the
middle of the city which
allows people to disconnect
from the travails of city life

The problem with green spaces confined to a
specific project or building is that only a few
people can get the advantage of it and is not
open to the wider public to enjoy.

“Landscaping is a powerful medium and
is not just planting trees. We have not even
begun exploiting it in India,” says architect
Pranav Desai. He gives the example of New
York City’s Central Park which is a veritable
forest (341 hectares) in the middle of the
city and allows people to disconnect from the
travails of city life. Sitting in Marine Drive in
South Mumbai gives you a different feel. It is a
corridor or promenade connecting Chowpatty
to Nariman Point where people can walk, jog or
hangout. The idea is to create space that can
make you feel different, and that is the idea of
landscaping.

The overall landscape of an area should be
master planned and connected internally. For
instance the mill areas in Mumbai offer a lot
of scope for this, wherein two individual plots,
say the Phoenix Mills and Raghuvanshi mills
could be interconnected through wild walkways
or skywalks so as to move from one plot to
another away from the traffic. There could be
linkages created to move from office space in
one plot to a shopping mall in another plot.

Hong Kong has much in common with
Mumbai in terms of scarce land available
for landscaping. They have overcome this,
using terraces for landscaping. Greenery and
landscaping on the 30th floor or 50th floor of
an office building will bring you the comfort
of a recreational area. Landscaped areas,
particularly in the Indian context, of course
need more care, given the profile of our people.
These areas need to be maintained properly
and protected against unsocial elements.

Landscaping does not involve big costs, it is
more a question of awareness and inclination.
A case in point is the landscape feature in
Dallas in the United States where a big square
has been divided into four courtyards with calm
water falling in one courtyard, heavy waterfall
in another, and yet another with musical
fountains. People can, according to their
mood, come into these spaces and sit and feel
different, which is the real purpose behind
landscaping.

Many of the IT parks keep the buildings
simple, while there is more stress on
landscaping, artificial water bodies. There
are no requirements of huge spaces for
landscaping and these could easily be done
and handed over for public use. The question
is that of awareness, will and inclination. Our
political masters, developers, architects and
corporates need to become alive to the needs
of the city and its people before it is too late.
They need to awaken or else we will create a
generation of morons. [l
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